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FTTx initiatives EU 2009

Incumbents 11,5%
Municipalities / Utilities 55,7%
Alternative Operators 28,7%
Housing Companies 4,1%




Traditional vs new businessmodel a’
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Available Business Models - N

RSP
RSP & C.O.

Single

Operator
"All-in-a-box”

RSP = Retail Service Provider, providing the services
C.0. = Communication Operator, investing in and operating the active layer
N.O. = Network Operator, investing in and operating the passive layer



Open Network Model
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Open access business model

Service providers
End-user/Customer

Price for the service

Price for using the

active network to —

reach customers

Owns or Lease the apartment
Revenue share

\

/\ Price for use of the passive network

Real estate/ MDU

— Acess netowner
Communication Invests in
* Acess network
Ope rator * Area network
Invests in * Nodes

* Active equipment
* Lease dark fiber in City net and in

building Lease of dark fiber inside local

areas and pay for the connecting-
points to the citynet

Lease of dark fiber to the
connecting-point of houses

City network, provides infrastructure to connect buildings



Business model — open fiber NW
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Regulation
State aid
Fair competion

Public tender

Broadband balance

Public service
&
Commercial terms

Market
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